HostEase

FOR OWNERS EXPLORING A PROPERTY

Would My Property Make a Good Vacation
Rental?

A Quick-Start Guide to Evaluating Short-Term Rental Potential

This guide is built to help you diagnose your property's potential before you invest more time, money, or
energy — not to prescribe a one-size-fits-all answer. Walk through each item honestly, then use the scoring
guide at the end to see where you stand.

01 Within 3045 minutes of a lake, beach, mountain, city, or other draw

Guests book the destination first and the property second. If your property isn't within a reasonable drive of
something people already want to visit, demand will be harder to generate no matter how nice the interior is.

02 Comfortably sleeps 6 or more guests

Properties that host groups and families tend to command higher nightly rates and see less seasonal drop-off than
smaller units competing on price alone.

03 Dedicated off-street parking for at least 2 cars
Multi-vehicle groups are common in vacation rentals. Limited or street-only parking is one of the most common
reasons a listing gets passed over for a competitor.

04 A stand-out outdoor space — porch, deck, yard, or water access

Outdoor space gives guests a reason to stay in rather than go out, which tends to drive longer stays and stronger
reviews.

05 Short-term rentals are permitted under local zoning or HOA rules

This is the one item that can stop a project entirely. Confirm short-term rental rules before investing further —
ideally before any renovation or furnishing budget is spent.

06 Could befurnished, stocked, and photographed within 90 days

The faster a property can be made guest-ready, the sooner it starts generating revenue instead of carrying costs
with nothing coming in.

07 Comfortablewith variable, demand-based incomeinstead of afixed leaserate

Vacation rental income moves with the season and the market. Owners who need a fixed, apartment-style rent
check every month are often better suited to a long-term lease instead.



08 Want the property professionally positioned, not just listed

Properties priced and marketed like a business consistently outperform properties that are simply listed and hoped
for.

Score Yoursdaf

Strong Potential (6—8 checked)

Your property has several of the traits that tend to make a vacation rental perform well. The next step is a
Property Plan — a closer look at your specific market and revenue opportunity.

Worth a Closer Look (3-5 checked)

There's real potential here, with a few things worth sorting out first. A short conversation can help you
see the full picture before you commit more time or money.

Early Stage (0-2 checked)

A few key pieces aren't in place yet. That doesn't mean the property is a dead end — it just means it's
worth talking through before investing further.

Ready for a Property-Specific Read?
A Property Plan goes beyond this guide — reviewing your specific market, revenue
opportunity, and risks so the recommendation actually fits your life.

Schedule a Property Strategy Call

- calendar.google.com (link on strhostease.com)
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